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Importance of networking

Many people enter law school and even the practice of
law without a full appreciation of how important
networking can be to achieving their career goals.
Networking, when done properly, can lead to numerous
career opportunities, build your brand and credibility,
and ultimately attract revenue. Below you will find
information and tips to help you build and improve your
networking skills.



First step towards networking: Self-
Introduction

A good self-introduction matters because it sets the tone
for further conversation and can make a lasting
impression on others. It’s an opportunity to showcase
your personality, skills, and experience, and to
demonstrate your enthusiasm and interest in the
conversation or meeting



Purpose of a good self introduction

• Identify people who acknowledge experiencing a 
business problem that triggers demand for your 
service. 

• Who are willing to discuss that problem with you 
outside of the event, and

• Arrange that discussion.



How to craft a compelling self introduction?

Crafting a compelling self-introduction requires
identifying your relevant skills and experience, and
presenting them in a clear and concise manner. A good
self-introduction should be tailored to the context of the
conversation



Identify skills and experience

What are your key strengths and skills?

What experience do you have that is relevant to the 
conversation or meeting?

What achievements and accomplishments are you 
most proud of?

What sets you apart from others in your field or 
industry?



Examples of a good self introduction

• “Hello, I’m ______ a corporate attorney specializing in mergers and 
acquisitions. I have experience with Fortune 500 company 
transactions.”

• “Good afternoon, I’m ______, an intellectual property lawyer focusing 
on patent litigation. I have a background in electrical engineering and 
technical concepts. I communicate them to judges and juries, and get 
successful outcomes for my clients in high-stakes patent disputes.”

• “Hi there, I’m _____, a family law lawyer with experience in high-
conflict divorce cases. I have training in mediation and collaborative 
law and I can help navigate emotionally charged situations. That helps 
minimizing the impact on any children involved.”

• “Pleased to meet you. I’m _______, a criminal defense lawyer with 15 
years of experience handling both state and federal cases. I have a track 
record of securing acquittals and favourable plea bargains and I’m 
good at building rapport with judges.”



Further examples of self introduction

A glance at a name tag tells you that Dwight Schrute is a
managing partner at Dunder Mufflin. You offer a
friendly, “Hi, Dwight. Angela, nice to meet you.”
Because your name tag says you’re a Partner at
Surname, Surname, and More Surnames, and a fair
number of lawyers attend these events, he’s already
figured out that you’re probably a lawyer. You
immediately begin the qualifying process by asking
Dwight to talk about his company and himself.



Timing is Everything

Why does a person  delay declaring their  value so long? Because unless the 
the other person acknowledges having the talent-leaving-with-trade-
secrets problem and demonstrates that it’s one they  must care about, 
there’s no point. Unless there’s a specific reason to move forward, no one  
isn’t likely to remember Rachel or anyone else she meets tonight.



Networking in law



How can Lawyers/ Law students/professionals  
use networking as an effective  tool?

To understand the importance of Networking, we need to
understand what is networking. Networking can be
viewed as initiating, building, and maintaining
relationships for the purpose of furthering professional,
educational aspects of one’s career.



Why lawyers need to network?

Lawyers seeking to maximize their career potential
should consistently seek opportunities to build
relationships with people both inside and outside their
industry



Tips for networking

Understand the operative root word in networking

Consistently attend networking and industry events

Consider networking with a colleague

Practice listening and understanding more than 
speaking

Use social media carefully



Conclusion

A strong network is a continuous process that requires
consistent effort and dedication. Be proactive, actively
engage with others at events and online communities,
and nurture the connections you make. By strategically
utilizing these resources and consistently participating in
networking activities, you can cultivate a valuable
network that will contribute to your success in the Indian
legal landscape.


